
Southwire’s entire US factory network  
now served by CableBuilder

Case study



Southwire is a world-leading manufacturer of wire and cable, tools, components 
and assembled solutions. From humble beginnings in 1937 erecting power poles, 
its products are now used in the distribution and transmission of electricity to 
millions of people across the globe. At least one in three homes in the United 
States alone now contain wire manufactured by Southwire.

With over 20 plants and with no fewer than 7,500 employees across North America,
Southwire required a robust cable and wire manufacturing system to work  
seamlessly with the company’s SAP system.

The challenges

Consistency certainly presents a challenge when so many plants 
operate in so many locations across an entire continent. In 
particular, it proves difficult to centralise and maintain costings.

Southwire selected CableBuilder as its cable manufacturing system 
of choice, largely because it offered:

•  A bespoke product developed for and with the cable   
 manufacturing industry in mind.

•  An ongoing commitment to a product roadmap that stays  
 ahead of the curve.

•  Access to product designs by anyone in any location to  
 guarantee a standardized approach on specifications  
 across the product range.

•  Intuitive and flexible operation which could be adapted  
 to an existing SAP system.

•  Automatic checks to ensure that order requirements are  
 compliant with design agents certifications issued by  
 regulatory bodies.
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Firstly, the integration of CableBuilder into SAP allowed 
Southwire to match production to exact order requirements. 
The result? A significant reduction in scrap and rework.
 
Secondly, errors were reduced through the implementation 
of length-based costing  a key benefit for any company 
producing to scale.

Thirdly, several activities traditionally undertaken by design 
engineers were automated. As well as increasing accuracy, 
automation allows highly-qualified design engineers to get 
back to what they do well – designing innovative products 
that boost the company’s bottom line.
 
CableBuilder’s biggest impact on Southwire was by far its 
principle of ‘digital twinning’. Benefiting from CableBuilder’s 
complex algorithms, Southwire’s design engineers are 
able to quickly and accurately cost different models before 
committing to the expense of manufacturing. 

There were a number of immediate benefits to rolling out  
CableBuilder to Southwire’s entire factory network.

For a company with massive production capabilities, this 
presents an immediate waste saving and of course a significant 
advantage over the competition. 

Implementing such a sophisticated software program required 
commitment from both partners. Cimteq’s experienced 
implementation consultants worked with Southwire on an 
intensive period of implementation at its headquarters. 

The outcomes of the implementation included:

•  190 number of staff trained in use of the software 

•  259616 designs created in CableBuilder 

Southwire’s plans for the future are unquestionably bold. 
Its acquisition of several key players over the last five years 
(Coleman Cable, Garvin Industries, DCN Cables and UCI 
to name but a few) is extending its reach through new 
products at an unprecedented scale. 

Yet despite earmarking ambitious growth, Southwire takes 
its commitment to sustainability very seriously. It believes 
that its commitment to ‘Growing Green’ means that 
growth and a target to reduce energy and greenhouse gas 
emissions by 15% by 2021 need not be mutually exclusive.

Since it implemented its baseline sustainability targets in 
2016, Southwire confidently reported a 4% reduction in 
energy intensity and 2% reduction in GHG (greenhouse 
gas) emissions intensity by the following year.
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I’m very pleased to announce that the roll-out of CableBuilder to all our US plants is now complete. 
CableBuilder offers us the flexibility to continuously improve our designs and our business processes.  
For a manufacturer of our scale, saving waste and improving costing accuracy through CableBuilder 
provides us with advantage over our competitors to the tune of $ million.

Dwayne Johnson, Director
Specifications &amp; Standards, Southwire

CableBuilder and its ongoing contribution to reducing 
scrap and rework have played no small part in helping 
to deliver on this commitment.

The need for robust, state-of-the-art, bespoke cable 
and wire manufacturing software is as relevant now 
as it was when Southwire was first introduced to 
Cimteq at Wire Dusseldorf some 15 years ago. Cimteq 
looks forward to continuing its support of Southwire’s 
sustainable growth over the next 15 years. 
 
The number of designs alone has now reached 100,000 
and counting. 

Results, Return on Investment and Future Plans
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Discover how our software can  
transform your company.
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